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SELLING WITH SOUL

When it comes to sales, the first thing that comes to find for most people 
is strategy, strategy, strategy. While strategy is definitely important 
when it comes to sales, it’s not the only factor. Strategy is very 
masculine. If we want sales to feel fun, natural and in flow, we must 
balance that masculine energy. 

This workbook is all about bringing the feminine energy into sales, and 
creating sales in your business in a way that feels super aligned. 

Trust me, I’ve done it both ways, and it’s A LOT more fun when sales 
can feel natural VS hustling 24/7 for them. 

STEP 1: CREATE CLARITY

Before we take any action around sales, we need to create clarity. Clarity 
helps you get behind what you’re selling and creates excitement around 
it. It helps you reduce the mental fog and confusion that can come with 
sales. The more clear you are on your offer, the easier it will be to get 
the sale. 

What does your ideal client NEED from you right now? 

What is exciting for you to sell? What do you feel called to sell right 
now? (look within for guidance, avoid using your logical brain here) 
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What is your sales goal for the month? (Amount of income) 

What is that income/sales for? What will you do with the money? 

Why do you want those things? Why are they important to you? (No 
right or wrong answer, just get super clear on this) 

How will this offer and these sales change your life? 

How will this offer change your ideal client’s life? 
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STEP 2: VISUALIZE

Visualize the sales happening with flow. Visualize the money coming in. 
Visualize everything you’re going to do with that money. Visualize how 
you’re going to change the lives of your clients. Visualize the results of 
your clients and what’s possible for them. 

Take 10 minutes to sit in silence and meditate on this. 

What came up for you during this meditation/visualization? 

What did you look like in your visualization? 

What was different about your personality in your visualization? (were 
you more confident, more at peace, in more alignment, etc) 

How were you different in your visualization than how you are now? 
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How can you show up as the sales superstar version of you that you 
visualized i this meditation? 

How can you show up as the sales superstar version of you that you 
visualized i this meditation? 

What results were your clients getting in your visualzation? 

How were your clients’ lives changed for the better? 
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STEP 3: TUNE INTO YOURSELF, 

YOUR GUT, YOUR INTUITION

You have the answers inside of you. You just have to tap into them. You 
do that by acknowledging your gut/intuition, and then act on that 
inspired action. The visualization exercise was a great way to help you 
tune into your intuition and higher self. 

How can you tune into your intuition more often to get the answers you 
need? 

Is there anything that continues to come up for you intuitively around 
sales? 

Are there any “signs” or “intuitive hits” that you’ve been receiving? 

What’s inspiring you at the moment? 
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STEP 4: FEMININE FOCUS

Make it fun. Make it aligned. Make it natural. You do this by including 
your feminine side more and more in your business. You do this by 
showing up as your highest and best self. You do this by being authentic 
and being you. Others are naturally drawn to you when you operate 
from a place of femininity, which allows sales to happen with massive 
flow (BYE hustle!). 

What will it require of you to make sales feel fun, aligned and simple? 
How can you embrace sales from a place of femininity vs strategy/logic? 

How can you include self-care and fun in your everyday life, to help you 
tap into your highest self? 

How can you feel like your best/highest self before a sales call or before 
you connect with your ideal client (before you write an email, do a FB 
live, etc)? 

What else will these sales require of you? 
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STEP 5: MINDSET CHECK

Everything alwayssss goes back to the mind, gf! At the end of the day, if 
you’ve got the clarity, have visualized the eff out of it, tapped into your 
highest self, etc., but are still telling yourself “it’s not going to happen” 
we’ve got a problem! 

The good news is, we can get clear on your fears/doubts and re-write 
them, to wire your brain for the sales success it deserves! 

What fears, doubts or limiting beliefs do you have around sales that you 
need to change? 

How are these fears/doubts/limiting beliefs untrue? 

What is actually true instead? 

Re-write your new story and beliefs around sales. 
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Create 3-5 affirmations around your new sales story and beliefs 

Create a daily practice to help with your beliefs around sales, or add 
something to your current daily practice that has to do with sales 
(meditation, tapping, journaling, reading, etc., around sales) 
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STEP 6: ASKING FOR GUIDANCE

The Universe has your back. Ask and you shall receive. You’ve heard 
these quotes before, but have you ever given them much thought? When 
you’re feeling stuck, looking for guidance, or simply want to know if 
you’re on the right path, just ask. The answers will always be given to 
you. 

How can you create space to ask The Universe/Source/Angels/Guides 
for guidance? 

“What would you have me do exercise.” Take some time (I recommend 
about 5-10 minutes, but feel free to go as long as you feel called to) to 
meditate and visualize yourself achieving these sales, helping your 
clients get results, taking your business to the next level, receiving your 
desires, etc. Basically meditate and visualize yourself living your best life 
and your business experiencing the success you desire. When you are 
ready to come out of meditation, ask yourself/The Universe/Guides, 
etc., “what would you have me do?” Then open your eyes and without 
second guessing or overthinking ANYTHING, write down everything 
that comes up for you. Even if it doesn't make sense.. 
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This exercise really helps give you clarity on next steps, and how to 
show up as the better version of yourself. Which, obviously, helps with 
soulful + successful sales! 

Use the space below to write this down, or use your favourite notebook. 
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STEP 7: ALIGNED ACTION

It’s time to the damn thing! Take note of all the inspired actions that 
have come to you through this process of tapping into your feminine 
energy, and create the space to do them. 

What aligned actions are coming to you? 

How can you create the space to actually do them? (schedule them, set 
reminders, create time to be creative and take action, etc) 

How can you stay an energetic match for your desires? 

How can you believe you are receiving your desires and they are on 
their way to you, when you don’t have the things/sales you want yet? 

How can you up your manifestation game? 
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INTUITIVE SALES CALLS

In my personal experience, once I ditched using a “script” on sales calls, 
is when I would really connect with my potential client, and actually sign 
them with ease. Don’t get me wrong, scripts are great at the beginning 
for getting practice, but the more you can focus on really connecting 
with this person as your highest self, in my opinion, the better your 
results. 

On my sales calls I usually like to ask my potential client a few questions: 

What inspired you to book this call? 
What are your goals and what do you feel is holding you back? 
Why do you want to work together? 

I have a form that also pre-qualifies the people I get on the phone with 
(more on that to come). 

Let’s create your intuitive sales call script. Again, this is not something 
that you have to stick to, but it’s to help you get an idea of the questions 
you want to ask your potential client, to ensure you’re the right fit for 
each other. These questions will differ based on your business/business 
model, so be sure that they apply to you! 



www.thefreedombabe.com

Use your intuition to answer these questions and create a guideline for 
the questions you can ask your potential client (keep in mind we’ll have 
them fill out a form first and pre-qualify them). 

What do you want to know about your potential client? What’s actually 
important to you? 

What questions can you ask them that will help you understand who 
they are, and what their challenges/problems/struggles are? 

What questions can you ask them that will help you understand their 
goals/desires? 

What questions can you ask them to help you understand if they’re a 
good fit for you and your offer? 

Anything else that you want to ask? Jot it down below! 
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Another piece of advice - practice! If it’s going to help, practice asking 
these questions to a friend, family member, biz bestie, or anyone you 
feel could even be a potential client. You’ll get a better understanding of 
your questions, if you want to add or remove any, and ultimately feel 
more confident before getting on a sales call. 

With that being said, you don’t have to practice BEFORE you actually 
take calls. I jumped right into sales calls and got results quickly because I 
believed in what I was offering, and how much I could help other 
women. If you have women who are ready to take action, book those 
calls, girl! 


